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5 President and CEO of Gaines
McHale Antiques & Home, Jean
McHale has managed to make her
passion not only a family operated business
but a Balimore institution. A former music
teacher who mastered the clanner, McHale
knew that a life in music was not her calling.
“I flew down to Birmingham, Alabama o
work with this guy who used o import
anoques from England. T worked with him
for a week and said this is what 1 wanted o
do,” reveals McHale
McHale had her work cut out for her and
realized very soon afier esmblishing the busi-
ness with her parmer Judy Gaines that there
was a great deal to learn about the antique
business, “When you start putting vour
money into something, it's called the schoal
of hard knocks. You learn quickly. I still read
every night before I go to bed”
Unlike many stores of the type, Gaines

McHale wants people o feel at home in their
establishment, and you do. With birds chirp-
ing, fun hip music as well as a sea of comfort
arpund every comer, this is not a store you
Just pop in on. *[ think one of the things that
has made Gaines McHale different from any-
body else and part of the secret to its success
is we do try to educate people, teach them
and tell them what they are buying as well as
wy and mstll in them the passion of what
they are buying.” rells McHale.

From is roows McHale has found tha
antiques and frrmishing homes is a very indi-

We alter uses to fit
people'’s needs and the
main thing is we try
not to destroy the
integrity of the piece.
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vidualistic process. Although she mamly deals
with mostly European styles, McHale under-
stands that there are lifestyle issues, emotional
needs, physical scenarios, budgetary concerns,
habimal behaviers and most of all commit-
ments to owning antiques. “These arc things
that you have incredible reactions 10" she
believes. “In my house people say to me aren't
vou flipping furminire in and out and 1 say no,
The picces of furniture in my house are my
friends, and they are staying there. T love my
things too much and they are a part of me”
McHale will advise her customers o con-
sider the investment in antiques because you
are purchasing furniture that is unique with a
history and a great deal of honor, One of the
specialtics that has separated Gaines McHale
from other stores is i ability to convent
antiques for more modern purposes such as
placing televisions i armoires and adapting
picces for computers. “One thing that 1 am
good at is really Aguring out different ways 1o
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